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Golf-Course Homes Hit the Rough

Iigher Fees and Fewer Players
Dent the Fairway Appeal;
$3.5 Million for Renovations

By June: FLETCHER

three-bedroom heme in Glendale, Arlz.,

Dick and Sundra Johnson locked out on
the undulating 17th green of an Arnold Palmer
gulf course. Though the couple, who own a
chaln of furnlture stores, cccasionally play on
the Arrowheud Country Club course, Lhey say
they're selling their $586,000 home in large
part because of it

Over the last five yoars, the course, built in
1986, has required a serles of pricey upgrades,
including new falrways and roughs, to com-
pete with several just-bullt courses in lhe
aren. Paying for Lthe makeover has almost dou-
bled the Johnsons' annual [ees, to §5,100. “1
figure thal every time 1 play,” says Mrs.
Johnson, “it's cosling me $1,000,"

Goll courses, one of the hotlesl real-estate
amenities of the 19805 and "30s, nre losing ap-
peal for some homeowners as membership and
maintenance fees mount. Golfers are belng
lured nway by u glut of new,
fancier courses, prompling
eslablished communities to
lnunch elaborate fairwny
and landscape mukeovers
that are billed to members.
Making matters worse, in-
terest In the sport is Nag-

SI'ITING BY THE POOL hbehind thelr

What's New

With epas, bigger clubheuses and more dramatic designs, new golf course communities are making 1t barder for older ones to com-
pete, Below, some of the Intest.
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nu;ﬂpuilﬁngr Tﬂzlll;egswind;;ng Cliffant Membesship: $75,000 Qpening in Apnl, the 18-hole Jack Hickious golf course will run around
golf course i(ljgsi or Re{s Walnut Cove Annual dues: $4,800 old-growth forest, including a 250-year-old five oak on the ninth green.
Jones. He's ad lil%-l[;,’ amenl- Ashevillg, N.C. Homes: $500,000-52 millien  Bruce Fleisher, 1S, Senior Open champion, is building here.

::tl‘if_“,g?: [:gﬁ":ggsﬁ;::f?; ;;m_mt;n View Annual dues: $7,500 This Amnk‘l Palmercoume. which opened last February, Imstvm-:leren
the green on Ihe new Country Club Homes: $725.000- fainways, deep bunkers, waterfalls and five tees on most holes, A spa
courses he's deslgning. La Quinta, Calil, $1.3 million* justopened.

Kia h'?_“ufm';"’“f[";?;mﬂ::m&“ Annual dues: 5,280 An 18-hole Jock Nicklaus course opened tast June, bullton undulating
Ihm"i a 5;31 of pressure “; Bend, Ore. Homes: $850,000-52 million  fava reck more than 3,200 fect obove sea fevel. Owners include Dovid Nor-
keap undith m‘}’mcﬁ Toric. lots: $400,000-31.4 milion* e, color analystfor ABC Sports and ESPN; Groen Bay Packer fiyan Long-
ses. Deerlng Bay in Coral ver. K Fred ¥ _Eu 3 Wwﬁ Vit
Gubles, Flu., for nstance, Yeton Springa  Membership: $50,000 Last June, developers opened an 18- Imle caurse with mountain views

a 13-year-old course, is ndd-
Ing new bunkers, grasses
and irrigation systems al n

Teton Valley, ldaho

Annual dues: $3,400
Homes: $750,000-
$1.3 million

plus o nine-hole, par-three course with practice faciiity, In the ofl-sca-
son, buyers can “heli-shl.” Buyers: former PGA Tour commissioner
Deane Beman ond basketball Hall of Famer Rick Barry.

$3.5 millon renovalion

cost. Its 360 members, o
many of them homeowners “."""
there, will pay un extra N."“(“'I n':_

$125 a month over the next
decade for the upgrades.

Annual dues: $6.200-
$6,700

Homes: $1.5 million-
$6 million*

Under construction, this 18-hole course. designed by Greg Normon nnd
Pete Dye, will includa & "golf stutia” vwhere residents wilt whack balls
while being videotnped, Rocco Medlate, wha rmnks 39th in career
money leaders on the PGA tour, just bought here.

“Everybody's looking for
the wow factor,” says Erlk

**Bundled” rourse; memberzhiy Inchuded by price of homs

Larsen, vice president and
managing direclor of Mr. Palmer’s design
greup, based In Ponle Vedra Beach, Fla. In
all, according to Dallas consulting lirm KPMG
LLC, course upgrades and makeovers can add
$2 milllen or more to the financial burdens of
the members supporting the club. That’s on
top of, typleally, $1 million to $3 million annual
maintennnce costs.

John and Susan Istwan don't pluy much
polf, but they bought a home overlooking the
13th tee nt the Onk Valley Golf Club in Ad-
vance, N.C,, In 1998 because they llked the
apen space. §till, they were often surprised to
see bulldozers on what they (houghl was a
completed course. "We never knew what they
were dolng,"” sald Mrs, Istwan, natlonal snles
manager for o decoratlve hardware compiny.
{Pinnacle Goll Propertles. manager of Ouk
Valley, says It look over the course in 2003 and
doesn't have Information on the renovations.)
The Istwans sold their home In November for

sbout $650,000, and looked at another goif-
course communily in Savannah, Ga.. But a
visit showed the course was anll torn up, she
snys. “It looked like a war zone.”
An Appealing Exclusivity

A decade ago, it seemed all & developer
had tn do to hramd a community as upscale
was Lo add n go!f course. Home buyers liked
the courses because they conveyed a certain
convenience and leisurely lifestyle, and often
alforded panoramic views. Developers did,
too, since they could charge homeowners 15%
to 20% above what similar homes in the region
might sell, a "view premlum.” An additional

club-membership fee—as high as §350,000 at .

golf communities such as the Bears Club In
Juplter, Fla.—added an alr of excluslvity. As
recently ns 2000, developers were putting up
goll-course communitles across the country at
the pace of about 200 u year, according to the

Natlonal Golf Foundutiun, a lrade group.
These are high-end homes: Al a luxury devel-
opment like Canyon Gate in Las Vegas, built
In 1985, a five-bedroom home on the course's
lake is $1.76 milllon. (A simllar home not on
the course Is $1.2 mlllion.) Buyers at the Re-
serve In Indlan Wellg, Calil., pay $3 miltlon for
it two-acre lot and $250,000 for membership.

But for the pasl five years, the number of
golfers has been fiat at about 25 million 1o 27
million, according to the Natlonal Goll Founda-
tion. Meanwhile, the supply of golf courses got
“hugely vut of whuck with demand,” says Tom
O'Meara, chiel execulive of lender Cypress
Investments In Carmel, Calll. So [ar, home
prices in older golf communities have stayed
at poce with the strong real-estate market—
but experls believe thal when It softens, older
communities may be vulnerable.

Tempted by n new golf course nearby, avid
golfer Robert Santoski hies put his six-bed-

room home al Walden on Lake Conroe Golf and
Country Club in Montgomery. Texas, on lhe
market for $1.3 milllon. He econslders his
29-year-old course beauttful, but Its not as excit-
Ing as Bentwater, where he Is looking Lo buy.
Bentwater has two goll courses (r third is due
In October), which he says have more varled
Inyouts, larger driving ranges and blgger put-
ting greens. Says Mr. Santoski, an investment
services provider: “Even the grass Is plusher.”
(Danny Jones, head goll pro at Walden, says
the older course has undergone renovations
that sharply ralsed property values there.)

Indeed, developers of older courses say
that's exnctly why it's necessary to keep cur-
rent. At Starr Pass Resort in Tucson, Ariz.,
built in 1986, for example, membership lees rose
lo $22,000 from $18,000, te pay for some of the
cosls related lo an expansion and makeover,
But Chris Ansley, its president, says property
values went up 56% after the renovations added
a resort holel with a glass-walled, 20,000-square-
foot spa. In fnct, manpgers of established com-
munities, like Arrowhead and Deering Bay, suy
thut if they keep the courses competitive and
atirnctive, golf-course homes will stll sell at a
premium to two fasl-growing markets: older
boomers and vacatlon-home buyers.

Looking for a Buyer

But, in some communities with a glut of
goll courses, membership and mointenance
cosls are already rising faster thun house
prices. Nine years agv, Lurry Halpin bought a
three-hedroom condo for $205.000, with sweep-
ing vlews of the Pelican Marsh Golf Club in
Naples, Fla. He paid $41,800 to Joln the club.
Since then, his home lulf; more than doubled
in value—bul the cosl for o new member to
Join the club has more than Lripled. Now, he's
selling his home and membership for a tolal of
$500,000. Desplte the white-hot local real-es-
tate market, he hasn't heen able to find a
buyer. Snys Mr. Halpin, a real-esinte ngent,

“II It weren't for this membernhlp [ conld
have sold my house 10 times over,”
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